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Condominium market sees
improvement in January 2007

The Sarasota condominium market saw a dramatic increase in
both sales volume and median sale price in January 2007, and
the overall real estare marker continued to show positive signs
of stabilization and a return to normaley.

In January, condominium sales rose by 31 percent o 134,
compared o the 102 sales in December 2006 — a traditionally
slow month for condominium sales. The median sale price shor
up to $420,125, compared w only $266,500 in December
— a nearly 60 percent jump. This is a typical pattern for the
condominium buying marker, which often reflects a spike in
activity during the winter months. In fact, in 2005 the increase
was abnormally large and came in December 2005, when the

median price peaked at $541,000

fourth quarter of 2005. Even with the general decline, six
states showed increases in the sales pace from a year ago and one
was unchanged.

David Lereah, NAR's chief economist, said it appears the
fourth quarter was the borrom for the current housing cycle.
“This information confirms 2006 was the year of contraction,
and hopefully the fourth quarter was the bortom of this current
business cycle,” he said. "Home sales are leveling at historically
high levels, and examination of data within the quarter shows
home prices stabilizing roward the end. When we ger the figures
for this spring, | expect to see a discernable improvement in
both sales and prices.”

The national median existing

and sales skyrocketed 10 326,
then settled down to a median of
$375,000 and only 159 sales in
January 2006.

The single family home marker
did nor mirror the condo market
in January, as sales slowed 1o 229,

“The evidence is beginning to support our
assoclation’s assessment of the market,
and the conclusion that this time period

represents a great opportunity to buy.”
— 2007 SAR President Joe Hembree

single-family home price was
$219,300 in the fourth quarter,
down 2.7 percent from a yoar
earlier when the median price
was $225,300. The median is a
t}'pic..ﬂ market price where half of
the homes sold for more and half

down from 253 in December
2006. The median sale price also slipped, from $322,683 in
December down 1o $300,000 in January.

However, pending sales were up across the board — from
243 to 381 in single family homes, and from 108 to 154 in
condominiums, comparing December 2006 to January 2007.
Pending sales figures had been wending downward in the later
part of 2006, but are now showing remarkable signs of new life
with the January numbers, reflecting a reviving marker.

“There have been signs that the marker is gathering steam as we
head into 2007, said 2007 SAR President ]m: Hembree, “The
evidence is beginning to support our association’s assessment of
the marker, and the conclusion thar this rime period represents
da ﬁr{.".lt l'llTrH'.lrlLll'lil_\" Lo ]JLl}". Pl:{]piﬂ arc hl:lrtillg (£6] l'L“.IIE?.'L' th.:"
we continue to enjoy historically low interest rates, a large and
diverse home inventory and sellers who are willing to negoriare.
Add to this the general artraction of our market, and this is
definitely the time for buyers to get off the fence.”

In the larger picture, existing-home sales in most stares were
down from year-ago levels in the fourth quarter, marking
the likely bottom for the current housing cycle, while prices
in many areas corrected as a result of sellers’ willingness o
negotiate, according to the latest quarterly surveys by the
National Association of Realtors®.

Fourth quarter toral existing-home sales — including
single-family units and condos — dropped w a seasonally
adjusted annual rate of 6.24 million units in the fourth quarter,
down 10.1 percent from a 6.94 million-unit level in the
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sold for less. For all of 2006, the
median price rose 1.4 percent o $222,000.

Even with the slowing of the market, a new comparison of
annual single-family home prices in metropolitan areas shows
that typical sellers experienced healthy gains on the value of
their home over the last five years in almost all 131 available
areas, even in areas with recent price declines.

According to Freddie Mac, the national average commitment
rate on a 30-year, conventional fixed-rare mortgage was 6.25
percent in the fourth quarrer, down from 6.56 percent in the
third quarter. The rate was 6.22 percent in the fourth quarter
of 2005. This means the prediction of interest rates rising to 7
percent in 2006 didn’t happen, and instead the rates are holding

at near historic lows.

Total existing-home sales in the South were ar an annual
rate of 2.49 million units in the fourth quarter, down 8.5
percent from the fourth quarter of 2005. After the gains in
Arkansas and Texas, the next strongest increase in the South was
in Kentucky, up 5.6 percent from a year ago, while Mississippi's
sales rose 2 percent.

The median existing single-family home price in the South
was $181,700 in the fourth quarter, which is 3.7 percent below
a year earlier. 'The strongest increase in the South was in the
Beaumont-Port Arthur area of Texas, where the median price of
$120,000 was 15.1 percent above the fourth quarter of 2005.
Mext was Raleigh-Cary, N.C., ar $226,300, up 14.5 percent
from a year ago, followed by the Cumberland area of Maryland
and West Virginia, with a 14.4 percent gain to $98,000.
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